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IN THE UNITED STATES PATENT AND TRADEMARK OFFICE 

In re Application of: David Lawrence 
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PETITION TO MAKE SPECIAL UNDER 37 C.F.R. $ 1.102 

U.S. Patent and Trademark Office 

P.O. Box 2327 

Arlington, VA 22202 
01/09/2002 SSAHDARA 00000006 500521 ^10021^ 
01 FC:J Sir: 130.00 CH ^- J 

Pursuant to 37 C.F.R. § 1.102, and in accordance with section 708.02 XI the Manual of Patent 
Examining Procedure (MPEP), entitled Inventions for Countering Terrorism, applicants hereby 
respectfully request a Petition to Make Special for the above-identified patent application. 

The above invention contributes to countering terrorism by providing a mechanism and service that will 
allow a bank or non-bank financial institution to automatically evaluate and monitor legal, regulatory, 
financial, and reputational risks associated with an financial transaction, which can be critical to anti- 
terrorism if accomplished in a timely and uniform fashion. Government and law enforcement agencies 
increasingly rely on "know-your-customer" diligence on the part of financial institutions in an effort to 
discover and interrupt terrorist activities. Current methods of quantifying risk associated with an 
international financial transaction only evaluate financial risk, and do so in an inefficient manner. As a 
result, worldwide legal, regulatory, and reputational risks go unnoticed. Additionally, financial 
institutions fail to monitor and report risks on a real-time basis. What is needed is a method and system to 
timely and efficiently identify, investigate, assess, and manage levels of legal, regulatory, financial, and 
reputational risk associated with a financial transaction. A high risk transaction can be blocked or more 
closely monitored as a result of the present invention, which can allow government and law enforcement 
agencies to better counter terrorist strategies and also enable financial institutions to manage risk 
associated with suspect transactions. A centralized risk clearinghouse can provide a standard across an 
industry in addressing anti-terrorist measures as well as other illegal activity, such as money laundering. 
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A risk clearinghouse can track high risk transactions as they are presented from multiple financial 
institutions thereby allowing a level of monitoring and prevention heretofore unavailable. In addition, a 
risk clearinghouse can tag informational data that relates to a risk with an indicator of the source of the 
data. A financial institution can then request a link to the source of informational data. 

Petitioner presents all claims directed to a single invention, or if the Patent and Trademark Office (Office) 
determines that all of the claims are not obviously directed to a single invention, will make an election 
without traverse as a prerequisite to the grant of special status. 



The following documents are enclosed in support of this Petition: 

1. A copy of the above-identified application including all claims directed to a single 
invention. 

2. A statement including a pre-examination search listing the field of search by class and 
subclass. 

3. A copy of each reference deemed related to the subject matter encompassed by the claims 
of the above- identified application. 

4. A detailed discussion of the references pointing out how the claimed subject matter is 
patentable over the references. 

The Commissioner is hereby authorized to charge the required fee of $130.00 for a Petition to 
Make Special as set forth in 37 C.F.R. § 1 .17(i), or any additional fees, or to credit any overpayments in 
connection with this communication, to Deposit Account No. 50-0521. A duplicate copy of this Petition 
is enclosed herewith. 

Accordingly, it is respectfully requested that the U.S. Patent and Trademark Office grant this 
Petition to Make Special for the above-identified application. 



Respectfully submitted. 

Date: ^Vk, 7 XXfi\ 53llli^Zl 

Joseph P. Kincart 
Reg. No. 43,716 
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200 Park Avenue 
New York, NY 10166-0153 
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Docket No. 3499-135 

IN THE UNITED STATES PATENT AND TRADEMARK OFFICE 

In re Application of: David Lawrence 

Filed: October 30, 2001 Group Art Unit: 

Serial No: Examiner «* JAN 1 7 2002 

For: RISK MANAGEMENT CLEARINGHOUSE 

technology Center 2100 

PETITION T O MAKE SPECIAI ■ 1TNDFR 37 C.F.R. § UQ2 

U S. Patent and Trademark Office 
P.O. Box 2327 
Arlington, VA 22202 

Sir: 

Pursuant to 37 C.F.R. § 1.102, and in accordance with section 708.02 XI the Manual of Patent 
Examining Procedure (MPEP), entitled Inventions for Countering Terrorism, applicants hereby 
respectfully request a Petition to Make Special for the above-identified patent application. 
The above invention contributes to countering terrorism by providing a mechanism and service that will 
allow a bank or non-bank financial institution to automatically evaluate and monitor legal, regulatory, 
financial, and reputational risks associated with an financial transaction, which can be critical to anti- 
terrorism if accomplished in a timely and uniform fashion. Government and law enforcement agenaes 
increasingly rely on "know-your-customer" diligence on the part of financial institutions in an effort to 
discover and interrupt terrorist activities. Current methods of quantifying risk associated with an 
international financial transaction only evaluate financial risk, and do so in an inefficient manner. As a 
result, worldwide legal, regulatory, and reputational risks go unnoticed. Additionally, financial 
institutions fail to monitor and report risks on a real-time basis. What is needed is a method and system to 
timely and efficiently identify, investigate, assess, and manage levels of legal, regulatory, financial, and 
reputational risk associated with a financial transaction. A high risk transaction can be blocked or more 
closely monitored as a result of the present invention, which can allow government and law enforcement 
agencies to better counter terrorist strategies and also enable financial institutions to manage risk 
associated with suspect transactions. A centralized risk clearinghouse can provide a standard across an 
industry in addressing anti-terrorist measures as well as other illegal activity, such as money laundering. 
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iKSin^tion can then request a link to Resource of mfonnahonal data. 

Petitioner p^ts all Cain, dhected to a single Z^nST^^SZ SS 
determines that all of the claims art not obviously directed to a single invention, win mo* 
without traverse as a prerequisite to the grant of special status. 

The following documents are enclosed in support of this Petition: 

1. A copy of the above-identified application including all claims directed to a single 
invention. 

2. A statement including a pre-examination search listing the field of search by class and 
subclass, 

3. A copy of each reference deemed related to the subject matter encompassed by the claims 
of the above-identified application. 

4. A detailed discussion of the references pointing out how the claimed subject matter is 
patentable over the references. 

The Commissioner is hereby authorized to charge the required fee of $130.00 for a Petition to 
Make Soecial as set forth in 37 C.F.R. 8 1.17(0* or any additional fees, or to credit any overpayments in 
clieSSots e_L«»n,to Deposii ['Account No. 50-0521. A duplicate copy of this tanon 
is enclosed herewith. 

Accordingly, it is respectfully requested that the U.S. Patent and Trademark Office grant this 
Petition to Make Special for the above-identified application. 
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RTA W.MFNT Of Fjgj B Qir SEARCH 
A pr OT ination search for the above-identified application was conducted in Class 235/379; 
235/380; 340/82533, 705/36; 705/35, 

p isTTTSSlON "F INFERENCES 

IIS. Patent 5.177.342 P342) 

SSk The terminal will also generate and store a list of account numbers wh.ch might be invalid 
and should provide an on-line request for authorization. 

Although the '342 patent relates generally to containing financial risk through Ae use ofan 
electronic system, it does not provide for a risk clearinghouse that can addres JeJ to ader legal 
regulatory and reputational risks associated with a financial transaction. In addmon, does tt P™"*g 
^ bfonuatioo Ug that can allow a financial institution to follow up with the source of specific 
informational data. 
1 1 S. Patent 6.078.904 ('904) 

The '904 patent to Rebane is entitled "Risk Direct Asset Allocation and Risk Resolved Cap_for 
Ontfms.llv Allocating Investment Assets in an Investment Portfolio," and issued on June 20, 2000. The 
K'lfSS— implemented system for allocating „ inWsfimds when™ sad 
system determines the risk tolerance Junction of the investor The nsk addressed I m the 904 ' P"^ »™« 
r-enerallv to financial risk associated with an investment and whelher ihe financial nsk is tolerable to the 
inveTor ThV'^ Xt does not provide for a risk clearinghouse that car. address the broader egal, 
7 B 7ZyZ r^onal risks assured with a financial transaction. In »f*k»^doesfc p~v.de.or 
an information tag that can allow a financial institution to follow up wrth the source of specific 
informational data. 
U.S. Patent 6 08S.I7Sri75> 

The '175 patent to Gugel, et a!, is entitled "System and Method for Determining Value at Risk of 
a Financial Portfolio," and issued on July 4, 2000. The '175 patent describes a system and method far 
ana5g fascial risk data; in particular estimating value-at-risk (VAR) of a financial portfolfc - which 
S an analysis of a distribution of sorted financial data samples to determine an accurate range of 
Zertnd lower limits of an expected value of VAR. The '175 patent does not P™.de for a nsk 
deTringhouse mat can address the broader legal regulatory and "^Xw^fin^cial 
financial transaction. In addition, it does it provide for an information tag that can allow a financial 
institution to follow up with the source of specific informational data. 

U.S. Patent 6 , 1 1 9. 1 03 PI 031 

The '103 patent to Basch, et al., entitled "Financial Risk Prediction Systems and ^«*>*> 

Therefor " and issued on September 12, 2000. The '103 patent describes a computer-implemented method 

for predicting financial risk, which includes receiving data pertaining to transactions performed on more 
L one financial account held by a given account holder and where each of the multiple accounts s 
"by a different account issuer. The described method relates generally to scoring nsk reUted «o 

financial transactions by scoring of a first transaction data and a second trans.ct.on data based on a 
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SJZm^^mSI^ In addition, it does rt provide for an informal 

international publication date, August 2, 2001, entitled "Online sales Risk Management System 
i^ed to Greener et d describes a computer-implemented method for providing nsk management for 

host computer which also receives data descriptive of one or more transactions involving jfte tore gn 
™cvtoo^md within a predetennined time period. Currency is exchanged according to the 
Sd once a^d Aetiion amounts contained in the data. A risk exposure for the predetennined 
Sriod cXcateS. Transactions can include any quantifiable treason such «a» onhne 
XZI consummated over a computerized -mmuni^ons ne^or ,« the 
•885 patent relates to a financial risk associated with currency exchange, t does not provide for i _nsk 
cleariKsI that can address the broader legal, regulatory and reputational nsks associated w„h a 
Sal Zsaction In addition, it does H provide for an information tag that can allow a financial 
institution to follow up with the source of specific informational data. 

WO 007583(5 f 836) 

International publication date, December 14. 2000, entitled "Portfolio Accounting and Risk 
Management System", issued to Coppola, describes a method and system for managing investment 
JlSo risk on filter system. iSata is stored on a compute,^ medium, atone w^^ 
value associated with a user's portfolio. A point risk value is determined for a potenttal 
scenarios are displayed showing proposed numbers of shares or contracts associated wrth die point ri* 
value for a plurality of elected size risk values. Other risk characteristics may also be determin« I and 
displayed. The system and method may be embodied in a client/server system or m a 
computer system The risk addressed by the '836 patent is financial nsk associated with potential 
investment 

The '836 patent does not provide for a risk clearinghouse that can address die broader legal, 
regulatory and reputational risks associated with a financial transaction. In addition, it does it provid. : for 
w information tag that can allow a financial institution to follow up with the source of specific 
informational data. 
Non-Paten t 1 jSSBMS References: 

1. A website www.paynetonline.com includes references that describe an online, automated system for 
members to obtain reports of pooled financial information for their use in assessing r^^iatrf with 
certain financial transactions. The service offered allows members to share payment history 
miners. One benefit of the shared information may be the ability to better determine a credit risk 
associated with a potential lessor. The website does not provide for or otherwise d^^cnitonngf™ 
the various types of risk, such as legal, regulatory and reputational nsks associated wi h a financial 
transaction. Inaddition, it does it provide for an information tag that can allow a financial institution to 
follow up with the source of specific informational data. 

2 Banasiak, Michael; "Don't Be Out-Scored by Your Competition", Credit and Financial Management 
Review, 2"< Quarter 2000. This reference describes the benefits to be derived from an automated credit 
i^m^model in conjunction with a validation process implemented with a knowledge-based decision 
makini system. The article relates generally to automated risk scoring, but rt does not disclose a risk 
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clearinghouse. Nor doe* it disclose tagging « National data related to risk that can be utilized for 
further investigation or diligence. 



SUMMARY 

NoneofflKabovereferencesprovid^^^ . 
identified Msessment, and management on a worldwide basis of the legal, regulatory, finance], and 

teaches a computerized risk clearinghouse that can mon.tor and assess risk related to a srtof legal, 
Satory financial, and reputational risk variables such as government adv.sor.es, mstoncal da£ and/or 
woS ST Srly, itte not known to shown to regulatory bodies, law enforcement P™-* 
^holders; media, or other interested parties, a log of the risk management process so to demonstrate 
that a financial institution is complying with its duties of nsk containment. 

Omcr aspects of the present invention that are novel include the ability to continually mon.tor and 
adjust the risk variables associated with an acceptable level of risk ^»J»«»J 
to a financial institution actions commensurate with a risk quotient that m.ght help the institution properly 
manage risk associated with a financial transaction. - 

Other embodiments of the present invention include a system and computer program for 
implementing the above methods. 
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Don't Be Out-Scored by 
Your Competition 

By: Michael Banasiak 



Abstract 

The advert of e-commerce and the prospect of seamless /^^to ^^e ^/^/j 
continuum is making unprecedented demands upon the commercial credit fraternity. While most 
creditdeparmentsoperateinmenvironment 

systems, e-commerce is inexorably leading us to a fully automated transaction-based model The 
obvious problem is how to automate the paper-based tosh. Failure to do so effectively 
bottlenecks that have the potential to greatly diminish the uHluycfalmiriess-tO'business 02b) e- 
commerce system. 

The Credit Approval Bottleneck 

One area (hat bears scrutiny in this regard is the process whereby a new commercial account is 
approved for credit Many Internet sites that give commercial customers the option of entering 
orders on-line fail to automate the credit approval process for new accounts. As a result, once the 
new customer places their initial order, it must be held up while a credit investigation is completed. 
In some cases, the new customer is even asked to fill out a credit application on-line, but that 
information might just as well be fexed to the vendor's credit department With no way to 
electronically extract pertinent data from the credit application and process it through a decision- 
making algorithm, many credit departments will simply print out the electronic application and 
process it manually. 

One of the early lessons learned by established firms that have developed an e-commerce outlet is 
that the back office processes supporting both the traditional business model and the e-commerce 
model need to be the same. If they aren't, there is no shared benefit between the two business 
models* the e-commerce initiative will evolve its own overhead structure on top of that of the 
existing bricks and mortar enterprise. Besides the added costs, parallel processes create 
complexity, which harms productivity and places critical burdens on resources and employees, fne 

O 2000 Predictive Business Decision Systems, Inc. 
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S brfaaautomatmg the credit decision process for the traditional busmcssin suchaway that 
diis process will also support e^ommerce. 

TWswilliequireara^ 
credit depa^entscanpn^ 

Hgnoffonar^customer>sf^^ t 
Z are seldom related to credit issues, but rather result from inefficient processes, ^vy workloads 
^unnecessary While automating or outsouicuig the 

involved in new account processing will save sometime, it is not enough. Only aredes^process 
that is folly automated will suffice. The good news is mat with proper implementation, the 
traditional business will most likely benefit from such a re-design in terms of increased customer 
satisfaction, lower costs, more sales, and a much better understanding of me receivables s 
risk characteristics. For these reasons, a folly automated credit approval process can also provide a 
competitive advantage over companies relying on traditional credit systems. However, in terms of e- 
commerce, a miry automated credit approval process is just part of the price of participation. 

The Role of Credit Scoring in a Knowledge-Based Decision System 

Three components are required to manage risk in an automated world: technology, mformation^and 
a knowledge-based decision system. By itself Information is not enough. In fact, most credit 
departments accumulate more information than they can process. Just being on-lme with a credit 
bureau i s not sufficient to optimize automated decisioning rates because information technology does 
not necessarily equate to information management Technology provides the means to efficiently 
manage information, but something more is needed in order to automate the decision making 
process. A knowledge-based decision system, such as a credit scoring model, is the mechanism that 
enables credit process automation to work. 



© 2000 Predictive Business Decision Systems, Inc. 
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The Different Types of Credit Scoring Models 



Model 


Description 


Commercial 


Used for approving credit to new business customers 
Used with firms that nave established credit histories 
Derived fiom commercial credit bureau data 
Businesses that do not have enough infonnationmthefr 
scored by a commercial model 


Blended 


Used for approving credit to new business customers 

Used with firms (usually small) for whom the commercial credit bureaus only 

have limited information 

Derived fiom a combination of commercial credit bureau da* and the business 
principalis consumer credit bureau data 

Not appropriate far firms mat do not have any commercial credit history 


Consumer 


Used for approving credit to new business customers 

Used with firms (usually startups or micro businesses) that do not have a 

Derived solely fiom the business principal's consumer credit bureau data 
Since there is no commercial credit data available, manual validation mattms is a 
business may be required 

The use of consumer scoring models may increase as e-commerce expands, Dux 
these need to be used carefully due to consumer ctedh laws 


Behavior 


Used to review the credit of existing accounts and to set collection priorities ^ 
Derived fiom internal A/R information which may be supplemented by 
commercial credit bureau data . 
The most predictive and, if conimercial credit bureau data is not required, the 
least costly 



Commercial credit scoring models typically utilize information ftom a numb er of source* 
commercial and consumer credit bureaus, business directories, credit applications, trade and bank 

O 2000 Predictive Business Decision Systems, Inc. 
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references, mdustrycredngroups,^^ 

totLal customer master files. Data from the appropriate sources must be ^ > 
Sapprovalproces.inorderto formulate a "good" decisk^. ^^e^taWas^gm^chinB 
algarittwT that automatically pulls data from the appropriate internal or external data sources. 

However forthedatatoprovldeeflectivectedHintenigence, It must be analyzed and the validity of 
Lto SJed irom me data must subsequently be determined. Those ^ks requ« a weU- 
designed customer database that provides a full understanding of each existing customer s risk 
5E T^nng model can then be designed and validated by analyzing the bistoncal 
performance of the customers in the receivables portfolio. 

It should also be pointed out mat over time the customer mix and risk characteristics of a receivables 
portfolio willchange, requirmg to scoring moleb be peri^ Economic factors also 

EcredKsc^modds, which iocidentalry can provideacomparative advantage ^changing 
economic environment In good times, credit scores can be used to increase approval rates and. m a 
slumping economy, to decrease losses. 

Developing and implementing a scoring model, therefore, is not a static process. Theaccuracy of a 
credit model will deteriorate over time. Credit ^W^llft^fore always be a dynam* 
information management process. Moreover, having a validated credit scoring model does not 
guarantee the optimization of the credit decision process. Credit scores must be implemented within 
the context of a company's credit policies, which also change overtime. The credit environment in 
which the scores are used is therefore subject to validation as well. 

Validating Credit Policy 

Internet commerce demands a high percentage of "automated credit decisions" of a knowledge based 
decision system in order to be a useful credit tool in an e-commerce environment Even the most 
ardent proponent of credit scoring would question a scoring system's ability to make 100 P««ntof 
all credit decisions with no intervention from a credit analyst Yet. there Is a tendency by credit 
departments that have implemented scoring models to regularly override automated decisions. This 
is typically done when the credit staff lacks confidence in the quality of the automated decision or the 
company is under competitive sales pressure. Unfortunately, such actions tend to degrade a scoring 
model's performance, both from a risk assessment standpoint and in terms of throughput Approving 
open terms for low scoring accounts, the model would otherwise reject, will conmbute 
disproportionately to delinquency and losses as these low scoring accounts perform as indicated by 



the model 



Even so, there is some truth to the underlying assumption that because a credrt score cannot consider 
every factor it cannot always yield a "good" decision (this argument asserts that a competent credit 
analyst is a better decision-maker the more complicated the credit decision). In fact, studies have 
borne this out. Credit scores are very good in identifying accounts at the extremes: the lowest credit 
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risks and the highest credit risks. Marginal accounts are a different matter, th« a credit 

^vrtfotowinswedh policy guidelines can add value to the credit decision process. The key to 

win tend to approve too many deals for low scoring accounts as was explamed above. The 
ZSL process helps identify the classes of accounts mat do wt warrant credit ana** 
intervention, and help refine the criteria credit analysts should look for before ovemdrng a credit 



score. 



Building an effective auto-decisioning system requires ike integration of manual review by credit 



mill Mvmr 
my cr»*K *»«iy»i 




r fa* ww pt»m »f • 




* fttrc f*w ■** MMd »* buftnvtnr «r ail of Uttlntw ■ low lt» oedttor* witat»4y#« 
boafrattfniyi A*e 

nmrtofe lnfigure#l.lhecrealtanalymoverridingascormgnu^^ 

customers with a score in the 1 to 3 range than were rejected by the validated credit pohcy results 
shown in figure 2 These rejections translate into lost sales. By the same token, the analysis 
approved slightly more accounts in the highest riskcategory (5) infigure Hi than were accepted*,* 
Ihe validated credit policy (figure #2). These approvals translate 

bad debt expense. However, where the credit analyst's Input was dearly validated was with the 
category 4 risk accounts. Using ike scores as a guideline, the credU analysis were able to make a 
higher percentage of good decisions than would have been predicted by either the scores or the 
credit analysts separately. 

The benefits from using credit scoring models within a validated credit pohcy are compelling. First 
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of all, the numbercfautomated visions is optimized. All customers ^°J^^* a ^!^ 
£Sd (typically set around the 40* p<^le) ^autornSksaUy approved w^ay add.uw^ 

aTiSS to alternative payment terms such as credit cards or cash-m-advance. The marginal 

for which mere is not enough dam to calculate a valid score). The second benefit, therefore, b 
significantly increased "good" decisions for this class of accounts. 

analysts are dealing with fewer accounts, most decisions can be made m a very short t^inefiame. In 
the leasing industry, companies that have implemented scoring models wah a validated credit pohcy 
are setting the standard for response time on such accounts at 15 to 20 minutes or less. So while 
most, but not all, decisions are being made automatically, speed and quality are also bemg improved 
for those decisions that Involve a credit analyst 





THE DYNAMIC 

CREDIT 
SCORING AND 
VALIDATION 
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A final benefit is that validation makes it harder for the sales department to override credit decisions. 
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I„ effect, statistical validation provides the credit department with objective justification for their 
KtionT Once credit policies have been validated, any effort to override carries a veryiugh 

pSlityofl^ 

Of coarse. Mure to approve open credit does notmm flat-out jetton of the deal, tot 
should prompt all parties involved to explore alternative terms for making the sate. 

The Impact of Credit Scoring Models on the Credit Profession 
In the final analysis, finding a way to make a profitable sale should be the overriding goal of credit 
management This is just as true for consumer credit as for commercial credit and as much for 
traditional businesses as for Internet enterprises. The purpose of credit management is not to avoid 
aD risk, but to maximize profits. Toward that end, it is not surprising that a subjective approach to 
credit Analysis will often fen short While there have been skilled and experienced credit analysts 
who have consistently provided their employers with "good" decisions, the more people you have 
performing credit analysis and the higher the transaction volume per analyst, the more likely there 
will be inconsistent results and less than optimal performance. When it comes to commerce with 
its insistence on speedy decisions and its appetite for high transaction volumes, relying sokly on die 
subjective abilities of individual credit analysts is not the answer Noi • vrill providing than with 
spreadsheet tools and written credit policies be sufficient to meet the challenge in a way that will 
achieve the dramatic improvements in performance that will be required. 

The only viable alternative that can provide superior results while overcoming the twin challenges of 
speed and high transaction volumes is credit scoring models. Clearly, commercial credit scores 
provide vastly superior effectiveness and accuracy to that of manual systems. The opportunity this 
presents for the credit profession derives from the feet that scores provide optimal functionality 
within the context of a validated credit policy. Those credit managers who embrace scoring 
technology will realize greater influence over the sales approval process. However, those who resist 
the implementation of scoring technologies will find their influence within then organizations 
diminished. 

Michael Banasiak b President at Predictive Business Decision Systems. Predictive Business 
Decision Systems, Inc. (PBDS) is an independent statistical modeling, analysis, and consultation 
company that provides credit and marketing solutions to assist companies in mating more 
profitable business-to-business decisions. Mr. Banasiak may be reached vm e-mail at 
mbanutkMSpbinnc.com 
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The only online source for commercial installment 
payment history information aggregated from the 
leading commercial lenders in the equipment finance 
and banking industries. 
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About PAYNET™ 



What is the PayNET™ Alliance? 



Coiporate Into The PayNet™ Alliance: The Power of Cooperation 



Press Releases 
In the News 
Privacy 



The PayNet™ Alliance Is a group of commercial finance companies who 
confidentially contribute their customer payment experiences to a 
database managed by PayNet™ In exchange, Alliance members get 
exclusfve accesito the only online, ^mprehensivedatabase of lease 
payment history Information available anywhere. The Al iance is 
Operative approach, pioneered by PayNet™, revolutionizes the delivery 
of Information to the commercial finance Industry. 

Who May Belong to the PayNet™ Alliance? 

Cc^merdal Finance companies that want to make more Informed credit 
decisions are invited to Join. Participating companies must contribute^ 
their customer's payment history to become a member of the PayNet 
alliance. By participating, commercial finance cf^panles enjoy the 
network's enormous value proposition: unparalleled access to data for 
verifying the credit of customers and applicants. 

Important Note: PayNet™ ensures all data is secure. The data collected 
will never be used or sold for marketing purposes. 

Why The PayNet™ Alliance? 

Payment history experience has traditionally been verified by manually 
calling references provided by the lease applicant or by j4S»ng a t**d 
party credit-reporting agency. This current process is cc^tly, Wps off 
competitors about a pending transaction, and provides an Incomplete 
credit picture of the applicant. 

The PayNet 1 " Alliance's cost-effective payment Information services 
provide subscribers with such benefits as: 

• Increased approvals 

• Lower credit losses and delinquencies 

• Better information for deal pricing 

• Streamlined credit process 



www. payhatonIine ,cpiP 



http^/www.paynetonKne-con^alUance^isp 
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Log On To M<gnb«fg Site 



Contact PayNet™ 




About PayNet™ 
Corporate Info 



Press Releases 



In the News 



Privacy 



Corporate Info 

PAYNET Inc. manages the "Payment Information Network" for the 
SS^JSSp^ finance Industry, an Industry that represents 
moTthan $550 billion in Net Assets. This network produces the nations' 
largest online, proprietary database of lease an ^^ n J^HTnfer^on 
information used for credit decision purposes. The Payment ^ma«on 
Network currently has many leading commercial lenders as rnembers, 
representing a substantial portion of the net ^^^^Ld 
PAYNET, Inc. uses its proprietary technology and the power of shared 
data to increase profitability, to improve operational efficiency, and to 
reduce credit losses for commercial finance companies. Partners with 
PAYNET, inc include the Equipment basing Association, 
nrms and major lease accounting and software providers. Founded in 
1999, the Company Is headquartered In Skokle, Illinois. 



Board of Dire ctors, 
Banners. 

rvinfrrt PAYNET. Inc. 
rar^rc ft PAYNET. INC 



www.paynetonlin c.corg 
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About PAYNCT™ 
Corporate Info 
Press Releases 
In the News 
Privacy 



Press Releases 

StT^?v^ ho « O Pl inft Payment History Database 

Nnmr-T Mfid T- W T QtaSteT. Former Thni.QhrWorks SVP B 
P-Rn^ngRs Expert 

gS"r^ toiSSes ■w^r with standi scoring Firm, Pr^iglve 

E asiness D ^nn Systems 

inr_ 2 /Kn™>"** Addition to Boarri, ftlfin MatsAimura, Partner aod 
Foiiprl^r tyf P'r"""^ IfiCHflOiOOX Partners 

^^ m^nonnrpc; Addition to Brerd, ThQm qs PHtler, Former President 

and mo of Discover Credit Can? 

Sfiyga for i resfi Payment Histories, M ajor 
Lessors Sion Letters of I ntent 

September 1, 2000 

pflYflB-m Tntmrfnces PavNei* * t h ? OnlY CHifE Source 1 
Histories. Pa rtnership with EU Formed 
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offieipjess. releases 

payNet™ Introduces PAYNeT™, 
the Only Online Source for Lease Payment Histories 

Partnership with ELA Formed 

M^r+hhrnrtk IL Seotember l f 2000 -- PAYNET, lnc, announces a strategic 

basing Association for the launch and 
KSffi X flogsMp service, Payment Information NaM or 
PAYNer^the only online service for commercial equipment "easing 
companies to obtain valuable lease payment history on lease W^nte. 
£e ELA PayNet™ agreement calls for ELA marketing support and visibility 
with the ELA membership. 

"PayNet™' partnership with The Equipment Leasing Association highlights 
the quality and integrity of the service/ says Bill Phelan, ?r&*tenV of 
PayNet™ "The industry is in need of this network because, quite frankly, 
there is no better indicator of how a lease applicant will pay on ta lease 
than how he is currently paying other leasing companies. PayNet™ offers 
he critical credit variable and streamlines the credit process, al owing for 
higher transaction approvals and less write-offs through better Informed 
credit decisions." 

PayNet™ will be demonstrated at the ELA convention this October In Palm 
Desert, (5b£b. The pilot program launches in 4th Quarter 2000, with 
an official launch set for early 2001. 

"We are always looking for ways to help our leasing company members 
be more proflLble," says ELA President Michael Fleming. "Cred. is a key 
^fer P S™ WHty, so our partnership with PayNet™ a lows us to 
support a system that will help companies achieve a more efficient and 
profitable credit process." 

»ELA's involvement also ensures that the largest number of lessors are 
introduced to PayNet™, recognize its value arid participate, says Fleming. 
"Companies contributing their credit data helps not only the ent re 
industry make better informed credit decisions," he notes. "But ultimately 
helps the quality of the leasing community Including their individual 
companies." 

Leasing company subscribers to PayNet™ will provide a rnonthly download 
of their customers' lease payment experiences to PayNet™ * on *;l™! 
technological set-up is required, but thereafter the monthly downloads 
will be handled automatically through their xisting accounting system 
ensuring that minimal staff time and technological resources are required. 
PayNet™ subscribers then can access the pooled data and pull Payment 
History Reports online for a low fee per report. For confidentiality 
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reasons, names of leasing companies will not "J^^ffi 
published credit data. This PayNet™ data also will not be sold for 
marketing purposes. 

Ultimately, subscribers to PayNjh™ can: 

„ Have access to data that supports more informed credit decisions, 
increased approvals, lower delinquencies ^JW^JE? 

x Obtain data that is more relevant to their credit decisions than 
traditional sources of credit history; wa^v***™ 

K Receive accurate, quality information due to PayNet™' data filtering 

process; 

x Enjoy a streamlined credit process; and 
* Eliminate the credit process of checking references with 
competitors, therefore tipping off the competition to pending deals. 

PayNet™ is working with The Revere Group, as well as Northern 
Consulting, CEO Associates, and major accounting and software providers 
to ensure tiiat PayNet™ technology is user friendly and compatible with 
existing lease accounting systems. 



About PAYNET, Inc. 

PAYNET, Inc manages the "Payment Information Network" for the 
commercial equipment finance industry, an industry that represents more 
than $550 billion in Net Assets. This network produces the nations 
largest online, proprietary database of lease and loan payment history 
information used for credit decision purposes. The Payment Information 
Network currently has many leading commercial lenders as members, 
representing a substantial portion of the net assets in the industry, 
PAYNET, Inc uses Its proprietary technology and the power of shared data 
to Increase profitability, to improve operational efficiency, and to reduce 
credit losses for commercial finance companies. Partners with PAYNET, 
Inc include the Equipment Leasing Association, consulting Arms ana- 
major lease accounting and software providers. Founded in 1999, the 
Company is headquartered in Skokle, Illinois. For more information, visit 
the PAYNET, Inc web site at wwWiPaYnetonline.com. 
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gther press rejeasgs 

Pay Net™ Debuts Online Source for Lease Payment 
Histories 

Major Lessors Sign Letters of Intent 

Palm Desert, California, October 23, 2000 - Today PAYNET Inc. 
^7Stt»Mt Public demonstration of its flagship service, the 
PayNbt™ Alliance - a network of commercial finance companies 
SLA* 'ease payment history on app « * « 
database - at the ELA Convention being held this week in Palm Desert, 
SSL In exchange, companies participating "taMMag* 
access to PayNet™' proprietary information sen/ices. Several major 
lessors have signed letters of intent. 

-We provide clients with a complete integrated solution for the credit 
ODeration," says Dill Phelan, President of PayNet™, Northbrook, Illinois. 
-Sost leasing companies could improve their credit processes, which 
keeps them from profiting as they should. Participating In the PayNet™ 
Alliance gives lessors access to a broad universe of relevant credit 
information." 

Several major commercial equipment finance companies have signed 
fetters onntent. A partial list Includes: Navistar Leasing Company (Rolling 
Meadows Illinois) Volvo Commercial Finance LLC (Greensboro, North 
23K Textron Financial Corp. (Providence); Key Bjufcm** Finance 
Group (Superior, Colorado); De Lage Landen Financial Services, ,lnc 
(tanSyn. Pennsylvania); Firstar Equipment Finance (St. Louis Park, 
Minn^so a); GreatAmerica Leasing Corp. (Cedar Rapids, Iowa); Farm 
Credit Leasing Services Corp. (Minneapolis); Pitney Bowes Financial 
Services (Shelton, Connecticut); and Irwin Business Finance Corp. 
(Bellevue, Washington). 

Leasing companies participating in the PayNet™ Alliance will provide a 
monthly download of their customers' lease payment experiences to 
rJyNet™. A one-time technological set-up is required, but thereafter the 
monthly downloads will be handled automatically ensuring that minimal 
Tan Sm and technological resources are required. PayNet™ subscribers 
mav access the pooled data and pull Payment History Reports online for a 
ISw fee^ report. Downloads directly into lessors' credit scoring systems 
also are available. 

For confidentiality reasons, names of leasing companies will riot be 
associated with published credit data. Also, PayNet™ data will not be sold 
for marketing purposes. 



Ultimately, subscribers to PayNet™ can: 
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„ Have access to "date that supports more informed credit decisions, 
increased approvals, lower delinquencies and write-offs; 

„ Obtein data that Is more relevant to their credit decisions than 
traditional sources of credit history; M .. „.,..„ 

x Receive accurate, quality information due to PayNet™' data filtenng 

process; , 
it Enjoy a streamlined credit process; and 
n Eliminate the credit process of checking references wW> 

competitors, therefore tipping off the competition to pending deals. 

•Low market valuations In the leasing Industry highlight the need for 
PaX™ which will ultimately help the viability of the Industry through 
informed decision-making," says PayNet- Chairman Dan Mjcha.ek. 
•Ultimately, PayNet™ turns credit uncertainty into credit clarity, ana 
inefficiencies Into profitability." 

PayNet™ is working with The Revere Group, as well as Northern 
Stm , CEO Associates, and major accounting and software providers 
to ensure that PayNet™ technology is user friendly and compatible witn 
existing lease accounting systems. 



About PAYNET, Inc. 



paynet Inc manages the "Payment Information Network" for the 
S^laT equipment finance industry, an industry thai ^presents more 
than $550 billion in Net Assets. This network produces the nations 
largest online, proprietary database of lease and loan h «*^ 
information used for credit decision purposes. The Payment Information 
Network currently has many leading commercial lenders as members, 
representing a substantial portion of the net assets in the industry. 
PAYNET Inc uses Its proprietary technology and the power of shared data 
Urease prontabili^, to improve operational efficiency .and to reduce 
credit losses for commercial finance companies. Partners with PAYNET, 
Inc Include the Equipment Leasing Association, "nsulhng firms i and 
major lease accounting and software providers. Founded In 1999, tne 
Company is headquartered in Skokie, Illinois. For more Information, visit 
the paynet, Inc web site at Mamiaaynetonllne.com. 
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